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A little or a lot? What'’s the best home renovation for you?

By RICHARD COLTHARP

Las Cruces Bulletin

ears ago, when I lived
in Alamogordo, I
lived in an adobe

home built in 1958.

There were lots of things
to regularly update and
modify, and I enjoyed
working on them.

When it came to remod-
eling the kitchen, though, it
was more than I could take
on myself.

I was able to do a few
things, then turned it over
to the pros.

After it was complete,
some people came over,
marveled at the re-done
kitchen and said, “Wow, it’s
almost like you got a whole
new house!”

“Yeah,” I said. “Only
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more expensive”

We had a laugh and, of
course, it was way less than
a whole new house, but
home repairs and renova-
tions can definitely get
costly if you're not careful
and, often, even if you are.

The nice thing about
home improvements,
though, is they can be as big
or as small as you want, and
many are very affordable.

In many cases, a new
coat of paint can completely

transform a room. And
painting is often a fun family
project almost anyone can do.
In other cases, a new din-
ing room table, bedroom
suite or entertainment cen-
ter are just what you need
to bring your décor into
the 21st Century. Furni-
ture costs more than paint,
brushes and dropcloths, but
the right piece of furniture
can serve you for years.

A CLOSER LOOK

With the Bulletin’s Home
Improvement section, our
writers look at ways you can
improve your quality of life
and increase the value of
your home.

Jess Williams and Elva
Osterreich write about solar
panels. Williams and I talk
with some local framers

about the value of art in
the home and the ways to
improve its presentation.
Mike Cook interviews
three local flooring compa-
nies about the options for
your floor, and the growing
preference for hard surfaces
over carpeting. Osterreich
has an article about kitch-
ens and cabinetry, and then
takes a look at the outside
of the home, how you can
transform your yard with

together your priorities, and
make a list of the projects.
Create a budget, and then
get price estimates.

Visit in person different
vendors. Read reviews and
visit with friends who've
had similar work done.
Sometimes, other home
professionals will share with
you their experiences with
other experts.

Maybe you don’t know a
tile company, but perhaps

both plants and birds. your electrician does.
WHAT’S NEXT? GET ‘ER DONE
The possibilities for Price is usually the big-

improving your home are

literally endless, and often

that’s the problem. You may

not know where to start.
Involve your family and

think both short-term

and long-term. Determine

gest sticking point when it
comes to home improve-
ment projects. And there’s

a real temptation to just do
it yourself and save some
money. If youre good at that
sort of thing, and you have

some experience, go for it!

But if you're unsure,
it’s usually best to spend
the extra dollars and get
it done right. Many of us
have had the experience
of being surrounded by a
half-completed room, at 2
in the morning, frustrated
and wondering what to do
next, regretting not calling
the experts who have the
right tools and the right
know-how.

You may be a great
accountant, hair stylist,
teacher, salesperson or doc-
tor. That doesn’t necessarily
mean you're great at laying
tile or building a deck. Bite
the bullet and call the pros.

It's your house, and there
are a thousand ways to make
it more your home. Find the
way that’s right for you.

Pest-control services can deal with insects, rodents

By MIKE COOK

Las Cruces Bulletin

ot ants in your pan-
try? Pigeons on your
roof? Is something

biting you in your house,
but you are not sure
what it is?
It might be
time to call the
Bug Guy, also known
as Jeff Murray, who started
the pest-control business

not only ants (the insect his
customers have the most
problems with) and pigeons,
but also termites — which
he said are often discovered
during home remodeling —
mice and rats, cockroaches,
flies, scorpions, spiders,
bed bugs, centipedes, bees,
wasps and more.

And, if you’re not sure
exactly what pest you're
dealing with, Murray and
his staff can help you figure

Murray and his staff
work throughout Las Cru-
ces and Dofa Ana County,
and provide pest-control
service both inside and
outside the home.

The basic Bug Guy ser-
vice call is $88, which “cov-
ers any treatment necessary
in most situations,” Murray
said. Controlling rodents
and pigeons can be more
expensive, he said, because
that service could involve

in 2006 and can deal with that out as well. setting and checking traps
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and/or patching holes in a
home’s exterior that allow
mice and rats to get inside.

The Bug Guy is located at
1309 E. Lohman Ave.

For an appointment and
more information, call
575-635-7237. Visit www.
bugguynm.com.

You could also call Dofia
Ana Pest Control, which
Luis “Looper” Fresquez
started in 1968. The family-
run business “can help you
with whatever bugs you,”

according to their
website.
Dofia Ana Pest
Control provides
pest control and exter-
minator services through-
out Dofia Ana County and
in surrounding communi-
ties, including Silver City,
Lordsburg, Deming and
Truth or Consequences.
“We are fully equipped to
handle all your pest control
needs. Commercial or resi-
dential, indoor and outdoor

and more

pest control, no job is too
small or too large,” and that
includes insects in shrubs,
trees and lawn, says Dofia
Ana Pest Control’s website.

Doiia Ana Pest Control is
located at 261 N. Fairacres
Road.

For more information,
call 575-523-4295. Visit
www.facebook.com/Do-
naAnaPestControlinc and
https://meetlascruces.com/
Dona-Ana-Pest-Control-
in-Las-Cruces.html.
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scaping is for the birds

Coordinating design for plants, wildlife

By ELVA K. OSTERREICH

Las Cruces Bulletin

he first thing to do
Twhen considering land-

scaping for your home,
whether beginning or recre-
ating a yardscape, is to clarify
your environment, according
to Caiti Leduc of Desert Siren
Landscape Design.

“We are in an extreme
temperature and extreme
dryness area,” she said.
“Zones here are generally
between seven and 10. It’s
a struggle (to find the right
plants) because we go from

very hot to very cold”

She said being xeric is not
the same as zero-scaping.
When designing a yard,
“you would typically start
closer to the house but don’t
push right up to house, that
doesn’t do much aestheti-
cally. You always want to
start with the hardscape,
gravel, trees, then look to
the smaller plants, mulch
and things of that nature.

“Being xeric is working
with the climate you are in,”
Leduc said. “There are some
plants that work well here
along with the natives like

EEHIVE
LECTRIC

ocotillo, including oleanders
and palo verde. And some
that do well but are site
specific - you have to know
which side of the house they
will be located on?”

Desert Siren offers ev-
erything from consultation
services to full design and
installation for those who
would like to speak with
them. Often the work is de-
pendent on the time of year
and what kind of plants are
available.

“We are based on what
local availability is in order
to keep feasible to clients,”

she said.

To draw birds, and other
pollinators, into the garden,
you need four things, said
Kristi Lane with Wild Birds
Unlimited.

“They need food, water,
cover and places to raise
their young,” she said. “By
food you can put out feed-
ers and plant native plants.
Any native to our area will
produce nectar, berries,
seeds and draw insects.”

She said sages produce
nectar, cotoneaster bushes
and chocolate flowers are a
few of the excellent choices for

encouraging the insects, and
thus the birds, to your yard.
“Birds only get about 20
percent from your feeders
which might contain suet,
seeds and, for humming-
birds, nectar,” Lane said.
“All things need water for
drinking and bathing. It
should be less than three
inches deep so the birds
can stand. Moving water
is a magnate for birds, you
can have a bird bath with
wigglers and drippers,
even just a pan of water on
the ground would be ok if
nothing else”

To provide cover, you can
use brush piles and bushes
where birds can get in and
shelter from predators or
weather, she said. Some na-
tive plants have thorns and
that helps with shelter too.
The area is home to numer-
ous kinds of birds that can
be encouraged to live in Las
Cruces yards.

“We have pyrrhuloxia or
desert cardinals, goldfinches,
hummingbirds, orioles, house
finches, sparrows and wood-
peckers,” Lane said. “Most
of them not a problem at all,
they are showing up”

If you are looking for someone to complete
a small electrical project around the house,

or the complete wiring of a home, we are the
electrician to call. Back-up generators, whole
house surge protection, solar, we do it all.

www.beehiveelectric.com
575-373-8539

NM license 384606 / TX license TECL28785
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Nicely framed art can jazz up any home  space

By JESS WILLIAMS

Las Cruces Bulletin

orm rooms routinely
get decorated with
stacks of beer cans and

tattered movie posters, but
having made an investment
in a home, most homeown-
ers want to class it up a little.

The Bulletin reached out
to Frame and Art Center
co-owner Brenda Nevue for
some tips on making the
most of a home’s art-friend-
ly spaces.

Bulletin: How does qual-
ity framing enhance home
décor, and what should

someone expect to pay for
small, medium and large
size custom framing jobs?

to last. Quality framing
has a large range of prices.
During our sale, you can

Nevue: , expect to
Quality "it’s important payaround
framing is $40 for
an asset to to remember something
home décor, small, $70
because for medium
just like' any that every one and $90 for
other piece has thelr OWn l:?rge. Out-
of furniture, side of sale
you want " prices your
it to last. Sty le' imagination
When you - Brenda Nevue is the limit.
use real Bulletin:

wood built by an experi-
enced woodworker, you
have a product that is going

Lifetime
Warranty

Last AC |
You’ll Ever :

GET SOLAR & AC
AND SAVE BIG

SAVE YOUR ELECTRIC BILL EACH MONTH

25 YEAR WARRANTY

$89.94

18 months then re-amortize OAC.

BIRD 375-449-3277

YELLOWBIRDAC.COM  YELLOWBIRDSOLAR.COM

COMBINED

A MONTH

Lic #380200 © 4.38 kw
$36,000 financed at 2.99% is
combo price $89.94 for

How important is matting
to make art pop?

Nevue: Matting can
completely change the feel of
your art. It gives you a tran-
sition from the frame to the
artwork, while enhancing
the colors in the art. If you're
having trouble picking a
frame, consider looking at
matting, because that may
be exactly what is missing.
However, the need for a mat
really depends on the art,
and I do sometimes recom-
mend no mat, as there
are instances where a mat
would make the art bigger,
but not necessarily better.

Bulletin: What are some
things people don’t under-
stand about basic home dé-
cor and home improvement
that you can help them
understand based on your
experience, both personal
and professional?

Nevue: When it comes to
home décor, it’s important
to remember that everyone
has their own style. When
I work out a design with a
customer, I always try to get
a feel for their style prefer-
ences. If you know your
style, I find it best to stick
to that base when making
choices on what to add to

Ean and Brenda Nevue of Frame and Art Center

the room. Picking an inspi-
ration to work from when
designing a room's décor
can help you make sure
everything fits together.
However, when it comes to
framing, you want to make
sure the design goes with
the art, rather than trying
to frame if for the room’s
décor. Therefore, itis a
good idea to keep that in
mind when choosing art for
aroom.

Bulletin: If you had to
give three tips to someone
wanting to devote a wall to
art, what would they be?

Nevue: Do it! Do it in
another room! If you run
out of room, build another

wall! Just kidding. If you
want to devote a wall to art,
the first thing to take into
consideration is how your
style will work with it. Are
you someone who prefers
to have things matching? If
so, you will want to pick a
neutral frame that can work
with any art you choose to
add to the wall. Are you
more eclectic with your
style? If so, your choices
for framing can be subject
specifically to what best
enhances the artwork.
Bulletin: What am I not
asking that’s important
for our readers (and your
customers) to know?
Nevue: The best advice I

COURTESY PHOTO

can give our customers is to
know your framer. Be sure
that you trust that they are
taking care of your art as if
it were just as precious to
them as it is to you. We use
all acid-free mats and are
diligent in making sure that
anything that touches the
art is acid free. If you have a
piece of art that was framed
10 or more years ago, itis a
good idea to take it in “for
a checkup.” We can open it
up and replace any elements
that need to be updated to
acid-free. We can discuss
glazing options as well, like
glass that is UV protectant
and can add to the life of
your artwork.
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Bringing the background to the forefront

By RICHARD COLTHARP
Las Cruces Bulletin

The Coronavirus pan-
demic brought some
unexpected new customers
to Picture Frame Factory
Outlet in Las Cruces.

“You know what’s bring-
ing people in?” asked Greg
Groves of the shop at 382
S. Walnut Street. “Zoom
meetings. Everyone’s on these
Zoom meetings and some of
them are self-conscious about
what’s on their backgrounds”

Certainly, some nice art
can dress up any back-
ground, as well as say some-
thing about who you are as a
person and where you are in
your life.

“Some of these people in
their late 20s and early 30s are
looking around and saying,

‘Maybe it’s time to take
the concert posters off the
wall,” Groves said.

Not that a concert poster
is a bad thing and, in some
cases, dressed up with the
right frame or presentation,
they can actually be quite
beautiful.

Many other art subjects
can also be decorative,
personal, and representative
of who you are and where
we live.

Favorite family portraits

.!'M -

] *Valid only at Las Cruces Wild Birds Unlimited. One discount per purchase. Offer not valid on

eet Your Neig

ﬂummmgblr

Hurry In! Good thru Sept. 27th

$10 OFF $50 /¥ |

PHOTOS BY RICHARD COLTHARP

and vacation photos don’t
have to live forever on your
phone or in a 3x5 glossy
print. Sometimes blowing
them up can have a dra-
matic effect and, framed
properly, can change the
whole aura of a room. Even
a child’s drawing, with the
right color and framing, can
graduate from the refrig-
erator door to a lovely wall-
mounted memento.

It’s easy enough to find
nice wall art at department

AQld Bitds Unlimitecd

Nature Shop

\prekus purchases, giftcards, optics, DSC memberships or sale items. Offer expires 9/27/20. Vs

stores, but living in the Land
of Enchantment, almost

all of us personally know a
good artist or photographer.
Why not purchase something
from your friend or family
member, something that has
more meaning? Again, that art,
framed well and hung in the
right area, will transform an
area and bring a more personal
smile each time you see it.

Local art is also available
in the Picture Frame Factory
Outlet studio, including the
dramatic photos of Groves’
father, Mike Groves.

Mike Groves has been
capturing the power of the
Organ Mountains and the
other iconic landscapes of
southern New Mexico for
years. Adding one of these
images to your wall will cer-
tainly signify a sense of place.

Framers can create many ways to display your art. Here are
two methods Picture Frame Factory Outlet uses to display
work. At left is a photo by Mike Groves. Above, a piece by
Collette Marie.

L%@ST

CUSTOM DRAPERIEB&’“
“‘3"’

Visit our Showroom to
see complete selection of
Custom Window coverings,
Shutters and Bedding

2001 E. Lohman, #130, Las Cruces, NM 88001
(575) 523-5489  www.wbu.com/lascruces

BIRD FOOD e FEEDERS e GARDEN ACCENTS e UNIQUE GIFTS

2310 N. Temple ¢ 526-2880

www.SpringCrestNM.com
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Converting to solar is gre

By JESS WILLIAMS

Las Cruces Bulletin

outhern New Mexico
is a sunny place to
live, and the sun pro-

duces more than light and
warmth. It’s also a power-
house.

Locally owned Organ
Mountain Solar and Elec-
tric (OMSE) is among the
leaders in solar installations
in southern New Mexico,
so The Bulletin reached out
to co-owner Corey Asbill
and Technical Sales Advisor
Troy Guglielmina for their
takes on some of the most
commonly asked questions
within the solar industry.

Bulletin: Why should
people think about convert-
ing to solar?

OMSE: Aside from en-

%\ ORGAN MOUNTAIN
SOLAR & ELECTRIC 4

vironmental benefits, most
important to most consum-
ers is cost. Solar electricity
costs less than power from
the grid, and the cost is pre-
dictable and consistent as
opposed to ever-increasing
utility rates.

Bulletin: What should
people know about invest-
ing in battery packs to
enhance a solar system?

OMSE: Batteries add
significant additional cost
and complexity to any grid-
tied solar installation. With
current rate structures and
net-metering policies of all
utilities in southern New
Mexico, there is no real eco-
nomic benefit to installing a
battery. The only benefit is
the security of knowing that
you will have power during
a grid outage.

OF THE SAVINGS YOU'LL SEE EACH MONTH.

Bulletin: What’s the gen-
eral life span of a modern
solar system, and at what
point in that lifespan is
return on investment (ROT)
realized?

OMSE: The lifespan
ranges from 30 to 40 years,
and there’s an 8- to 12-year
payback. ROl is better
than any other secure, safe
investment. The return is
between 10 and 15 percent
a year for a low-risk invest-
ment.

Bulletin: From the time
of the initial consultation
to going live, what is the
timeline for a solar system
sale, design, installation and
activation? What are those
steps like, and why are they
each important?

OMSE: Every solar
installation is unique, so

:

en and saves green, too

il

A typical flat-roof solar installation in Las Cruces

it depends. The timelines
have been stretched out by
the pandemic, because each
installation is dependent
on a series of inspections.
Disreputable companies
will have delays that are
their own fault and then
blame the government or
blame the utility for their
mistakes.

Bulletin: Ideally, solar
panels should face south,
but what options are avail-
able if that’s not feasible?

OMSE: Panels that point
north are certainly not ideal
but west and east facing
panels do very well. Other
factors such as roof type
roof pitch shading from
trees or HVAC equipment
or vents on a roof all factor
in.

Bulletin: What are
the principal differences
between pitched-roof and
flat-roof installations and
systems?

OMSE: Very little. Any
qualified installer should be

able to mount to virtually
any roof surface, with a few
exceptions. A more impor-
tant factor is how old is your
roof and what shape is it in.
Do not install solar on a roof
that will require replace-
ment soon. Any reputable
company will advise you if
they see concerns.

Bulletin: What are some
misconceptions people have
about solar?

OMSE: A lot of people
think solar is expensive, but
it’s not if you look at the
long-term ROI vs ever-
increasing electric bills.
Some people are wary about
property values, but solar,
installed and financed prop-
erly, adds significant Resale
value to a home. Then there
are those who call solar
a scam. It’s not, but some
companies and some sales-
people are scamming. If you
take your time and do your
research and get everything
in writing, you be fine.

Bulletin: How can a

PHOTO BY JESS WILLIAMS

person interested in solar
be sure they’re dealing with
a reputable outfit?

OMSE: Online reviews or
are a great place to start. Go
deep into the reviews from
multiple sources. Don't
just look at the general star
rating. If a company has five
good reviews and one terri-
ble one, their overall rating
might be four stars, but do
you want to take the chance
that you'll be the one in five
with a nightmare experi-
ence. Also, is the company
local? If they’re from out
of the area or state, how
many systems have they
installed locally and how do
they plan on servicing your
system should there be a
warranty issue or a prob-
lem? Take your time. Never
feel pressured to say yes
before you're ready, and get
everything in writing. Get
in-person, direct local refer-
ences, and contact them.

SEE OMSE, PAGE 7
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Do your research on solar

By ELVA K. OSTERREICH

Las Cruces Bulletin

ith New Mexico offering credits
Wto those who install and use solar

panels in their homes, busi-
nesses have jumped at the opportunity
to help the consumer with their needs.
But, according to John Miller, owner of
New Mexico Water & Electric, potential
customers should be extra careful about
considering deals they may be offered.

“With advent of COVID-19, our indus-

try has exploded,” Miller said. “Someone

might knock on your door, same as they
once did with siding back in the 70s”
Realistically a new solar system will
probably cost the customer $30,000 to
$40,000, he said. And ultimately, solar will
not keep the lights from going out if the
grid goes down. It doesn’t work that way.
“There is nothing in the world that is
free;” Miller said. “I see people getting
roped into crazy financing things”
Ultimately, Miller believes strongly in
the power of the sun though.
“Solar is a really fantastic product,” he
said.

OMSE, CONTINUED FROM 6

Bulletin: How does the
industry police itself for
quality?

OMSE: New Mexico has
standardized consumer
protections, and every repu-
table installer should know
the legal reporting require-
ments on the standardized
form called the “distributed
generation disclosure state-
ment.” It’s required by law
to be signed along with
the installation contract by
both the solar sales person
and the homeowner or
purchaser. Be sure that the
information on the dis-
closure statement matches
exactly the information in
the contract and the in the
original quote or proposal
from the salesperson. If you
are presented a contract to
sign that does not include
the disclosure statement, it’s
an obvious red flag.

Bulletin: What else is
critical for potential solar
customers to know?

OMSE: All solar is not
created equal. Even panels
that on the surface look
similar can have huge dif-
ferences in power output,
reliability and warranties.
The same is true with the
inverter or micro invert-
ers which are actually just
as important if not more
important than the actual
solar panel. Always be sure
that you receive in writing
and the specification sheets
and documentation about
exactly the equipment that
is being installed. Be sure
you know the details of any
loan that is offered, and do
your research. Many low
interest loans look good
on the surface, but have
stipulations or extra fees
that are often hidden from
the consumer.

A sampling of

SOLAR AND ALTERNATE
ENERGY COMPANIES

In the region

NEW MEXICO WATER
& ELECTRIC

10849 NM-152, Hillsboro
575-740-4197
www.nmweinc.com

ORGAN MOUNTAIN
SOLAR & ELECTRIC
400 S. Compress Road,
Suite D

575-288-1792

www.organmountain
solar.com

SUNSPOT SOLAR
ENERGY SYSTEMS

6767 Territorial St.
575-541-3533
www.sunspotenergy.com

YELLOW BIRD SERVICES
351N.17th St
575-523-8089
www.yellowbirdsolar.com

COYGTE TRADERS

RUSTIC FURNITURE

southwest home décor & gifts

1024 W PICACHO AVE
575-524-0400

COYOTETRADERS.COM

n&
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Quality pays off in the kitchen

By ELVA K. OSTERREICH

Las Cruces Bulletin

oving to Las Cruces
from California was
a retirement migra-

tion for general contractor
Joe Sandino, but the retire-
ment part didn’t exactly
stick. Sandino has jumped
from the rat-race fire into
the pan where he can serve
his customers with care and
personal professionalism.

Some people don't have
entirely realistic plans when
it comes to refurbishing
their kitchens, said Sandino,
who owns Cabinet Special-
ties in Las Cruces.

“The answer, I think,
is to do a lot of planning
in advance,” he said. “For
example, I meet with a
customer and see what they

have in mind”

Sandino suggested a care-
ful look at what you like and
what you don't like about
your kitchen. Then realistic
guidelines can be established
as to what is a comfortable
expense for the project.

“Basically,” he said. “What
you are doing when you
improve a home is increasing
value of the home imme-
diately. If you get a good
improvement, it is good in
the long run and you enjoy
it while you use it”

The most valuable rooms
to improve, he said, are
kitchens and bathrooms but
those are also where most
things go wrong, and the
value of licensed profes-
sionals is most important.
In the kitchen, inches and
fractions of inches can go

wrong and often do. It takes
a slight miscalculation and
that knob will prevent you
from being able to open
that drawer.

“Your best investment is
to buy quality materials that
will stay together and look
good in the future,” Sandino
said. “I do a kitchen in a
week or two, where, if you
hire the wrong (unlicensed)
people they may never
finish”

He said he has had to fin-
ish up jobs where someone
he knew had paid up front
and waited a year, and none
of the three different people
hired ever finished the job.

“Here in Las Cruces you
have very little leverage (if
someone takes your money
and messes up the job),”
Sandino said. “They should

really be cautious because
home improvements are the
worst industry in America”
Hiring a professional
not only means the job
will be done well and in
a timely manner but also
can benefit the homeowner
with professional connec-
tions. For example, Sandino
said he has connections in
the financing industry he
can recommend. He also
only starts with 10 percent
and then draws expenses
as needed. He suggested
customers beware of
companies that require 100
percent of the cost of a job

up front. He also has profes- COURTESY PHOTO
sional sub-contractors and  the California scene. this for different reasons.
suppliers he is familiar with “I came to New Mexico to [ hated it in California,

retire and I love the home
improvement stuft,” he said.
“I'm a little guy and I do

and trusts.
Sandino takes pride in his
work now that he is out of

managing 63 employees
and never able to meet the
customer in person””

CABINET SPECIALTIES

WE OFFER TOTAL CABINET SOLUTIONS!

CABIN -

SPECIALTIES

call us today!

Freeestzmates, 575 268 0001

www.cabinetspecialties.net

| PULL OUT
\ DRAWERS

* REFINISH
* REPAINT

* REFACE

» NEW CABINETS
» COUNTERTOPS

v QUALITY WORKMANSHIP
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Carpet, hard surface, tile and more:
local flooring companies have it covered

By MIKE COOK

Las Cruces Bulletin

he quality, selection
Tand service of local
flooring companies
will absolutely ... floor you.
Among the oldest and
best in Las Cruces are
Malooly’s Flooring Com-
pany, Casey Carpet of Las
Cruces, Inc. and Stout
Hardwood Floor Co., Inc.
Now is “an excellent time
to re-do flooring,” includ-
ing for home improvement
projects, said Casey Carpet
owner Hank Schweine-
braten, who has operated
the family business in Las
Cruces since 1989. Casey

Carpet includes teams of
trained installers, which is
important, Schweinebraten
said, because “a professional
should do your flooring”

Schweinebraten, Stout
Hardwood Floors Resi-
dential Project Manager
Marek Rogers and Malo-
oly’s Flooring Company
Manager Chris Todd also
said hard-surface flooring
has overtaken carpets in
popularity, although Casey
and Malooly’s also continue
to offer many carpet choices
as well.

“Our showroom at one
point was 15 percent hard
surface,” Schweinebraten
said. “Now it’s probably 50

PEXELS.COM

percent” Hard surface is
more durable than carpet,
he said. For a living room,
dining room or family
room, “youre more apt to

go hard surface right now
because it’s something you
won't change for a long
time”

Casey Carpet’s stock

includes “floating floors,”
Schweinebraten said, which
“people can do themselves”
because they simply click
together and aren't attached

to the floor. They’re easy to
care for, he said, and can
be moved from one room
to another. Schweinebraten

SEE FLOOR, PAGE 10

Malooly’s

FLOORING COMPANY

ince 1907

More Selection ® More Inventory
Better Prices ® A Trusted Name

765 N._Valley Dr. (Near Picacho Avenue)
Open Mon. - Fri. 8-5:30 Sat. 9-5
www.maloolys.com

Voted Best Floorcovering Store
9 Years in a Row

9/75-523-0633

laminate |

area rugs |
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said his favorite aspect of
the business he’s operated
for more than 30 years is
“connecting with people,”
including Casey Carpet’s
“loyal customers:” builders,
business and homeowners,
“that have bought from me
multiple times. You all work
together,” he said. “We try
to do our part in the com-
munity.

Stout Hardwood Floor,
which Harry L. Stout
started in the 1930s, fea-
tures hardwood and vinyl
flooring, Rogers said. Barry
A. Stout, Harry’s grand-
son, is now the company
president.

Rogers also touted the
durability of hard flooring
for all types of residential
applications and said Stout
Flooring also can complete-
ly restore floors in historic
homes and properties - its

clients include the Amador
Hotel. The company has
crews skilled in residential
and commercial installation,
Rogers said, and offers a
wide range of styles to create
a customer’s dream flooring.
The design aspect — trans-
forming the look and feel of
a single room or an entire
with the installation of new
flooring — “from the begin-
ning to the end, that’s exactly
what I do,” Rogers said.

“Artistry is what it is,”
said Rogers, who began
working for Stout when he
was in college and returned
to the company about 10
years ago. “I fell in love with
doing this,” he said. Rogers
finds “certain aspects I love
about every floor and every
house that I do; they’re all
different”

He invited customers to
visit the Stout showroom
to see “a huge variety of

samples” and “pick out what
your love”

Malooly’s Flooring Co.
will celebrate its 40th an-
niversary in Las Cruces in
October. With his brothers
Albert, Edward, Richard
and Raymond, George
Malooly opened a carpet
and furniture store in El
Paso in the late 1950s, con-
tinuing a tradition begun
by their grandfather, Esau
Malooly, who brought his
family to El Paso from Leb-
anon in the early 1900s, and
opened a furniture store
in 1907. George’s daughter
and namesake, Georgette
Malooly, took over the Las
Cruces business, joined by
her sister, Barbara, in 1987.
Georgette and Norman
Todd'’s oldest son, Chris,
took over everyday man-
agement in 2018.

They all agree that the
store’s success is based on

Since 1953
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* Custom Fabrication
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customer service. “We

take the time to listen to

the customer, help find the
product that will work best
and make sure the customer
is 100 percent satisfied,”
Georgette said.

“We deliver the whole
thing,” Georgette said. “We
help the customer learn
about the product, choose

LA

what they like, measure and
install. If there’s a problem
or a question, were here to
deal with it”

The Maloolys’ crew has
more than 200 years’ experi-
ence in the flooring industry,
and its remodeled show-
room includes a wide range
of carpet and hard-surface
flooring, including tile.

N e

- i

b

PEXELS.COM

Casey Carpet: 1515 W.
Amador Ave., 575-523-
9595, www.caseycarpe-
toflascruces.com; Stout
Hardwood Floor Co.: 695
S. Compress Road #1, 575-
521-4143, www.stout-hard-
wood-floors.com; Malooly’s
Flooring Company: 765 N.
Valley Drive, 575-523-0633,
http://maloolys.com/.
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Hometown Mortgages From Your Hometown Bank

Apply Online Today

Eddie DeArmond
Main Branch
505 S. Main St.
Las Cruces, NM
NMLS ID 803168
575-528-6320

Latson Munn

Las Cruces, NM
NMLS ID 867055

www.citizenslc.com

Main Branch
505 S. Main St.

575-647-4122

Meghan Quinones
University Branch
3065 E. University Ave.
Las Cruces, NM
NMLS ID 1002030
575-647-6714

Gabe Garcia
El Paso Branch
2500 N. Mesa St. STE A
El Paso, TX
NMLS ID 639375
915-637-7750
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the
works

for one low price.

This is home.
W - 4}0 14 Piece
Package
Includes:

) Sofa & Loveseat
1 Occasional Set (3pc)
) Accessory Set (5pc)
Throw
Lamps (pair)
Rug

$1,199

OR $99.92/mo*

HOMESTORE

3299 Del Rey Blvd. 575-523-3933 « Mon-Sat 9am-7pm, Sun 12-5 pm
The Bowman Family: Serving Las Cruces since 1971




